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It may sound like the launchpad 
for a philosophical discussion 
rather than a key consideration 

for business success, but the 
guest speaker at the recent Cavan 
Business Women's meeting stressed 
how asking “Why or Why not” can 
change the course of your life.

CBWC, a professional business 
women’s network, held their first 
meeting of 2019 on Wednesday, 
February 13 in the Hotel Kilmore 
with 65 business women from 
a diverse range of businesses 
attending, hoping to build business 
relationships and learn from each 
other’s experiences.

An inspirational talk was given by 
Wicklow business woman Margaret 
Hoctor who spoke about resilience 
in the face of adversity. She told 
her business story, having been 
made redundant from a senior 
director role in a leading global 
market research company, and 
explained how resilience was key 
to the development and growth of 
her business enterprise. She is now 
running a number of very successful 

business projects including the 
“Kilmullen Farm” brand, a farm 
business diversifying with food 
products, including lamb, apple 
juice and seasonal sweetcorn.

Margaret stressed how the 
importance of asking “Why or Why 
not” can change the course of your 
life.

She gave an example of not 
accepting 'No' as an answer if 
you are looking for something 
potentially important to your 
business.

"What is the worse that can 
happen if we do this?" she observed 
of asking why or why not?   
She recalled one example from 

her own business life, where 
she was pushing to have an Aldi 
advert recorded in her farmhouse. 
Predictably her request was met by 
a firm no from the agency involved. 
Asked 'Why Not?', they simply did 
not have an answer, apart from their 
insistence that it would not work, 
that they were looking for a more 
studio based ad.

Persisting, Margaret asked the 
agency to come to her house and 
see her vision. In October 2014 she 
decorated her house in a Christmas 
theme (her husband thought she 
was mad) and the agency guys 
were so impressed by the property 
and its location that they relented 
and agreed to the idea! So the Aldi 
ad for Christmas 2014 was shot in 
Margaret's house - and she has even 
received more work since then from 
the agency.

CBWC is an initiative of Local 
Enterprise Office Cavan (LEO) 
and their Senior Enterprise 
Development Officer, Andrea 
Corrigan, welcomed local business 
women to the launch event and 

thanked them for their continued 
commitment to Cavan Business 
Women’s Club. 

Andrea provided an overview 
of the supports and services 
available from LEO Cavan to assist 
entrepreneurs and business owners 
looking to start, grow or develop a 
business in the County. LEO Cavan 
announced the schedule of events 
and activities planned in Cavan 
as part of Local Enterprise Week 
taking place from 4th-8th March. 
Further details on Local Enterprise 
Week is available on www.
localenterprise.ie/cavan.

The next meeting of Cavan 
Business Women’s Club will be held 
on Wednesday April 3rd. Cavan 
women in business, whether a 
business owner, an employee in a 
business or thinking of starting a 
business can join CBWC. 

For more information call 049-
4377200 or email CBWC@leo.
cavancoco.ie or check out Cavan 
Business Women’s Club (CBWC) on 
Facebook.
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HOCTOR’S ADVICE
Margaret Hoctor’s top 10 learning’s in past 5 years  since being self 
employed.
1. Go the extra mile it is worth it.
2. Push the boundaries and take the risk.
3. What, when, where how, Why not are the most important questions in 

gathering information.
4. Listening and really listening for the answer is the  key to closing a sale.
5. Everyone has a story so ‘seek first to understand then to be understood’ 

is so true. 
6. Not at any price. 
7. Treat everyone the same but differently.
8. Trust your gut. 
9. ‘No’ does not always mean ‘No’ permanently.
10. The investment in myself in downtime is not a luxury it is an 

essential part of leading a flourishing life.


